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SC1 Handheld Ultrasound System

Your quick-reference guide for competitive positioning, objection handling, and deal qualification.

ELEVATOR PITCH

"The SC1 is the only handheld ultrasound system that transmits full-resolution scans to a specialist physician in real
time — from anywhere with a 3G signal. It weighs under 6 Ibs., trains in two days, and is the only device of its kind
certified for conflict-zone humanitarian deployment. When imaging isn’t available, patients die or get moved
unnecessarily. The SC1 closes that gap."

TOP WIN THEMES

Win on Speed

SC1 cuts imaging-to-decision time
from 22 min. to under 4 min. No remote specialist review. Turns one
competitor matches that in a 3G radiologist into coverage for 14 sites
environment. simultaneously.

Win on Reach Win on Proof

The only system with integrated MedFrontier deployment: 1,340 scans,

38% evacuation reduction, 9 months,
14 sites. Ask the competition for a
conflict-zone case study.

COMPETITIVE COMPARISON

Primary competitors: Sound Spectrum, Bartow Ultrasound, Varian Air

Feature SonoCare SC1 Competitors (avg.)

Weight Under 6 Ibs. 13-26 Ibs.

Form factor Pocket / backpack

Carry case required

Cloud transmission
Remote specialist
Image compression
Field training
Cellular (3G+)
Temp. range
Price tier

Conflict-zone cert

DISCOVERY

Real-time, automatic
Integrated + live
Lossless proprietary
2-day protocol
Full support
40°F — 106°F
Mid-market

Yes

Qualifying questions to ask every prospect.

Manual export only
Not available
Standard DICOM
7-day protocol
Wi-Fi only
50°F — 95°F
Premium

No

Situation What imaging tools does your team currently use in austere or resource-limited environments?

Pain Point How do you handle trauma triage when CT or fixed ultrasound isn’t available on-site?




What happens when a field medic can’t confirm internal injury before deciding whether to evacuate?

Do you have remote specialist physicians who could review imaging data if it were available in real
time?

What would need to be true for you to pilot a point-of-care imaging system in Q1?

OBJECTION HANDLING

How to respond when prospects push back.

"We already have a portable ultrasound.”

Most portables still require Wi-Fi, a carry case, and manual image export. The SC1 is the only field-certified system with
automatic cloud transmission and integrated remote specialist review. Ask them: can your current device get a radiologist’s
eyes on a scan in under 4 min. from a 3G connection in a conflict zone?

"Our medics aren’t trained sonographers."

Neither were MedFrontier Relief’'s. SonoCare’s 2-day field training protocol gets non-specialist clinicians to diagnostic-
quality scan production reliably. The remote specialist does the interpretation — the medic just needs to place the probe
correctly.

"We don’t have reliable internet in the field."

The SC1 transmits on 3G — the minimum available in most conflict and disaster zones. The proprietary compression
algorithm was designed specifically for low-bandwidth environments. No Wi-Fi required.

"The price is too high."

Frame the ROI: one avoided unnecessary surgical evacuation typically costs $8,000 — $25,000. MedFrontier reduced
evacuations by 38% in 9 months. At mid-market pricing, the SC1 pays for itself within the first quarter of deployment in
most operational contexts.

"We need regulatory approval for our region."

The SC1 holds CE Mark (EU), FDA 510(k) clearance (US), and is certified for conflict-zone humanitarian deployment under
ICRC guidelines. Ask which specific region — SonoCare’s regulatory team can confirm status within 24 hours.

PROOF POINTS

*  MedFrontier Relief (Bangladesh, 2023): 1,340 scans across 14 field sites. Triage time cut from 22 min. to under 4
min. Evacuations reduced 38%. 94% of evacuations that did occur included SC1 imaging data for the receiving
surgical team.

* Technion validation: Developed in Prof. Ronit Avram’s lab at the Technion — Israel’s leading technical university.
Clinically validated at Sheba Medical Center, consistently ranked among the top hospitals in the Middle East.

* Regulatory standing: CE Mark (EU) - FDA 510(k) clearance - ICRC conflict-zone certification. No competitor holds
all three.

LANDMINES TO AVOID

» Do not promise specific regulatory clearance in a new market without confirming with the SonoCare regulatory team
first.



* Do not lead with price. Always establish clinical ROI (evacuation cost savings, triage speed) before the number
lands.

* Do not disparage Sound Spectrum by name in a group setting — it has a strong brand in the NGO community.
Focus on the SC1’s conflict-zone certification as a differentiator instead.

* Do not oversell training speed to buyers with large, distributed teams — the 2-day protocol applies per cohort of 4-6
clinicians.
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